
GOOD NEWS FROM ACROSS THE NATION GOOD NEWS FROM ACROSS THE NATION GOOD NEWS FROM ACROSS THE NATION GOOD NEWS FROM ACROSS THE NATION … … … … I just returned from Leadership Training in Chicago. The training was outstanding 
and the networking  was fantastic. As President-Elect for the Prescott Area Women’s Council of Realtors, I have the opportunity 

to attend education and leadership programs across the country. It’s very encouraging to hear from realtors that the market 

seems to be rebounding.  The exception is the larger metropolitan areas that grew too quickly over the past few years. The  

sellers in these markets are competing with foreclosures and short sales which are decreasing sales prices. I feel very fortunate 

that Prescott has not been hit as hard as other areas of the country. We have a strong market of baby-boomers and second 

home buyers. And let’s face it ... Prescott is a beautiful little town with history and good climate, where housing prices and cost 

of living are moderate, and with many big-city amenities. 
 

SAVE THIS DATE SAVE THIS DATE SAVE THIS DATE SAVE THIS DATE -------- Saturday, November 15th …  Saturday, November 15th …  Saturday, November 15th …  Saturday, November 15th … Firesky is pleased to announce our second Living Green Seminar: “Living Green, 
Practical Solutions.” The program will be packed with industry experts -- and don’t miss the break-out session where they will be 

discussing how to live green everyday. There will also be opportunities for vendors to display their green products. We will have 

more details in future newsletters, and the program will be posted on www.livinggreenprescott.com by the end of this month. 
 

FOR THE PUPPIES AND KITTENS … FOR THE PUPPIES AND KITTENS … FOR THE PUPPIES AND KITTENS … FOR THE PUPPIES AND KITTENS … Firesky Real Estate will make a donation to the Yavapai Humane Society with every closing.  
As Board President. I am very excited with the growth of programs and services that we have on the drawing board, but we 

need your help to better serve the community. We have hired an outstanding Executive Director, Duane Adams. Duane served 

as Executive Director in Santa Fe, New Mexico. The Santa Fe Humane Society recently completed a large facility for adoptions 

and a second building for shelter work. They serve approximately the same population as Yavapai Humane Society. We will be 

announcing plans for an expansion of our facilities soon. 
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Real Estate 

The news that housing starts 
have fallen to their lowest level 
in 17 years sounds like one 
more reason to be depressed 
about the shrinking value of 
your home. In fact, it's an  
almost certain sign that the  
path to a housing recovery is  
in sight. 
  If prices are going to stabilize, 
let alone rebound, the U. S. 
needs to produce more first-
time home buyers than new 
houses. Builders constructed far 
more homes from 2002 until 
2006 - the peak bubble years - 
than could possibly be absorbed 
by the normal growth in  
households. 
  As a result, the market is now 
swamped with one million new 
and existing homes for sale that 
aren't occupied and, hence, 

On the path to a housing reboundOn the path to a housing reboundOn the path to a housing reboundOn the path to a housing rebound    
The pain that homeowners and homebuilders are feeling now is a sign that things are going to get better. 
By Shawn Tully, Fortune Magazine 

need to sell quickly. That's a  
multiple of the figure in most 
downturns, and it testifies to the 
duration and girth of the bubble. 
  “For the recovery to begin, 
builders need to eliminate the 
standing inventory of finished, 
unoccupied new homes," says 
Mike Castleman, founder of  
Metrostudy, which assembles 
sales data on four million  
subdivisions across the U.S. 
  The massive overhang of  
unsold inventory has remained 
stubbornly high. Sure, builders 
cut back, but sales dropped just 
as quickly. 
  Now that excess supply is  
finally beginning to shrink.  
In April, the number of new 
homes for sale stood at 456,000 
according to the U.S. Commerce  
Department, still a big number,  

but 93,000 below the mountain-
ous figure a year ago. 
 

The return of the first-time  

buyer 

The key player in any recovery 
scenario is the first time buyer. 
The housing market operates 
with a pronounced laddering or 
ripple effect. When entry-level 
buyers flood the market, they  
not only stimulate production  
of new homes, they purchase  
existing homes. Those purchases, 
in turn, allow the sellers to move 
up to bigger houses. But when 
the first-timers are absent, the 
entire buying chain gets frozen. 
  Today, newbies are coming 
back. Why? For the first time in 
years, entry-level homes are  
affordable. Builders have slashed 
prices, and what they're building  

tends to be to be far smaller than 
the McMansions of the boom, 
selling for far lower prices. KB 
Home's average selling price 
dropped to $248,0000 in its  
February quarter, versus 
$267,000 a year earlier. In 2006, 
KB's basic model in Victorville, 
CA, a former boomtown east of 
Los Angeles, took up as much  
as 3,800 square feet and sold for 
$328,000. Today, its stripped 
down offering goes for $220,000, 
at less than half the size. 
  So the first time in a decade 
renters can carry the mortgage 
payments and taxes on a new 
house for what they're paying  
a landlord. Call it the New  
Affordability.  
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It’s easy being green 

R 

The World Leader in Log Homes 

Bathroom Revamp: Savings by the Gallon  

There's a reason Europeans call them water closets. From 
our toilets to our tubs, roughly 60% of a home's water  
consumption takes place in the bathroom, according to the 
California Urban Water Conservation Council. After this past  
summer's droughts and floods, which wreaked havoc on  
water quality making it either unavailable or unusable, any  
renovations or improvements you make in your bathroom 
should be done with an eye on the aquatic, especially in  
older homes. Past manipulations to your existing fixtures  
may be luring you into a false sense of security about how 
much water you're actually using.  

Efficient Toilets?  
Guzzling 27% of your household supply every year, your  
toilet is by far your home's largest water user. At that rate,  
you want to be sure that the federally mandated, 1.6-gallon-
per-flush (gpf) model sitting in your loo really only uses  
1.6 gpf—it may use more.  
  A 2000 study commissioned by the city of Tucson revealed 
that then-new 1.6-gpf toilets actually used 1.98 gpf on  
average, due to double flushing caused by poor performance 
or to malfunctioning parts. Leaking "early-close flappers,"  
devices that prevent a 3.5-gallon tank from releasing more 
than 1.6 gallons, had been replaced with standard 3.5-gpf 
flappers, the study found, and removable toilet dams, which 
also prevent a 3.5-gallon tank from releasing more than 1.6 
gallons, had broken or were intentionally removed.  
  If you've purchased a home with a pre-installed 1.6-gpf 
model, there's no way of knowing whether the previous  
owner made any such inefficient modifications. As the parts 
wear out—they generally last around five years—be sure to 
ask the hardware store specifically for 1.6-gpf replacements. 
Also, be wary of toilet-tank retrofits, kits designed to convert  

Emily Main, Senior Editor, Green Guide 

old 3.5-gpf models into 1.6-gpf toilets, says Gary Woodard, 
co-author of the Tucson study. "You're doing something to 
the toilet that it isn't really designed for," he says.    
  Fortunately, newer low-flow models are overcoming the    
problems of their infancy, and the Environmental Protection  
Agency's recently launched WaterSense label makes it  
easier to find them. To receive the label, toilets must be  
independently tested to show that they use, at most,1.28 gpf 
and that they can successfully flush 350 grams of test media. 
Dual-flush toilets, those that have a full-flush mode for solids 
and a reduced-flush mode for liquids, use 1.6 gpf and .8 gpf.  
  Bathroom renovators on a budget will be happy to know that 
a fair number of WaterSense toilets, such as the dual-flush 
Sterling Rockton 402027 ($230; www.sterlingplumbing.com, 
888-783-7546), fall in the low-to-middle price range. Also, 
keep in mind that some water-strapped municipalities will 
provide rebates for water-efficient appliances, dropping that 
price even lower.  
  If you're really starved for water, you might consider shelling 
out big bucks for a composting toilet, which breaks down  
human waste into a nutrient-rich material that can be spread 
around trees and non-edible plants: Envirolet waterless, 
non-electric composting toilet ($1,400; www.envirolet.com, 
800-387-5126).  

Honka's Core ValuesHonka's Core ValuesHonka's Core ValuesHonka's Core Values    

Honka homes offer the greatest possible living comfort and a natural 
living atmosphere, thanks to the exclusive use of naturally grown solid 
timber. 
   Honka homes are top quality when it comes to design and material 
properties. Thanks to research, our own technical developments and  
on-going quality controls, Honka has become one of the world leaders in 
the log home industry. 
   Honka architecture sets the tone for the style used in log home  
manufacturing, and fulfills the individual wishes of everyone, from  
planning services to actual manufacturing.    
   Honka has nearly 50 years of experience and the most satisfied  
customers in the world. 

VISION 
We aim to be an icon in the log construction industry, building genuine 
wood houses and promoting ideal living. 
 

MISSION 
We fulfill the individual wishes of customers who appreciate the quality  
of living and naturalness. 

VALUES 
Core value: Genuine 
Emotional values: Iconic, reliable,  
natural, well-being 
Functional values: Impressive history, 
perfect workmanship, log, quality, own 
production, Finnish, international, modern  
technology, services, environmentally 
friendly. 

8 WAYS TO SAVE WATER WITHOUT SPENDING A DIME8 WAYS TO SAVE WATER WITHOUT SPENDING A DIME8 WAYS TO SAVE WATER WITHOUT SPENDING A DIME8 WAYS TO SAVE WATER WITHOUT SPENDING A DIME    
    

1. Turn the water off while brushing your teeth.  

2. Fill a milk jug with stones and place it in your toilet  

    tank to displace water.  

3. Dig up an egg timer from your kitchen and use it to  

    cut showers down to 5 minutes.  

4. Turn off the water while shaving.  

5. Fix toilet and faucet leaks immediately.  

6. Don't use your toilet as a trash can.  

7. Collect "warm-up" water to irrigate your lawn and  

    flowerbeds.  

8. Conserve energy. The National Renewable Energy  

    Laboratory estimates that .47 gallons of water are  

    lost for every kilowatt-hour of power generated by  

    coal power plants.  
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One of the myths in the log home business is that getting the exact 

home you want requires designing a home from scratch, or an  

exhaustive search for the perfect floorplan. Brian and Kris Cox of  

Illinois found a better way — a custom redesign of a proven design.  
 

In the past, customizing floorplans was limited to moving walls 

around, or changing some of the cosmetic features of a home. With 

computer-aided design, any basic floorplan can quickly and easily  

be turned into a unique custom home. The Cox home is a perfect 

example of this log home trend. They started by consulting with 

Nancy and Marc Brown, their Lincoln Logs representatives. Nancy 

suggested that the Cox’s redesign one of our popular chalet designs 

— The Cimarron. 
 

Lincoln Logs designers customized the kitchen area, added an open 

loft, enhanced the master suite, and added a three-car garage with a 

mud room. They also included a full basement complete with a game 

room and second kitchen. Almost every room in the house was  

modified or enlarged — including an upgraded master bedroom  
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Housing Rebound... Continued from Page 1 

  Here's how the numbers play 
out: Single-family housing starts 
are now running at fewer than 
500,000 a year. The normal  
demand for housing, based on 
immigration and household 
formation, is around one  
million units. 
  We won't get back to that  
figure for a while because so 
many people rushed to buy 
homes during the boom. 
  But with first timers returning, 
sales should rise to almost 
700,000 units by the end of next 
year, according to Bernard 
Markstein, senior economist for 
the National Association of 
Home Builders. That means  
sales will soon exceed new  
production by as much as 
250,000 units a year. 
  That margin forms the  
foundation of the housing  
revival that comes in four steps. 

Step 1: First, the return of first-
time buyers will shrink the  
overhang of new houses for sale. 
Step 2: Second, because so few 
new homes are being built, first-
timers will start buying existing 
homes from owners who want to 
move up but have been trapped 
by the dearth of buyers.  
  Their improved fortunes,  
though, come with a big caveat:  
The prices of new homes are 
now lower than comparably- 
sized existing homes. It's as if 
used cars are selling for more 
than new ones. That can't last.  
So move-up buyers are going to 
have to accept less than they  
had hoped to get for their  
current homes. 
  They'll get a big break as they 
trade up, however. Unless they 
bought at the height of the  
boom, they'll still sell at a profit. 
They can then use that equity to  

What 

could go 

wrong? 
 

One event 
has the  

potential to slow or even derail 
the recovery: A sharp rise in 
interest rates. Right now, the 
first-timers are gorging on 6% 
loans guaranteed by the FHA. 
But rates may not stay there. 
  If they rise to 8% or higher 
because inflation rebounds, it 
would take a far bigger drop in 
prices to make new and existing 
homes affordable. 
  The New Affordability is now 
in place. But if rates rise, we'll 
have to establish a New New 
Affordability - at even lower 
prices.  

buy bigger homes at bargain 
prices. During the bubble,  
homebuilders started pushing  
up home sizes to 3,500 square 
feet or more. It's those behemoths 
that are selling for the steepest  
discounts today. 
Step 3: Next, housing starts 
should start rising, probably next 
year. The increase, however,  
will be slow and gradual. For  
the next two years at least,  
homebuilders will compete  
ferociously with existing home 
sellers for customers. 
Step 4: Eventually, the glut of 
existing homes will disappear as 
well. The excess of new-home 
buyers over new homes being 
built makes that inevitable. But 
the oversupply is so enormous 
that the healing process could 
take as much as three more years. 
Only then will prices in former 
bubble markets start rising again. 

Home Sweet (Customized) Home 
Illinois couple turn a standard design into a custom home. 

with large his-and-her walk-in closets. The final touch included  

a four-seasons enclosed porch with a beautiful view of the  

surrounding countryside. The result is a home that is a unique  

reflection of Brian and Kris. It’s an exceptionally comfortable home 

that is perfectly tuned to the lifestyle, tastes and needs of its proud 

owners. 
 

Custom Cimarron at a glance:Custom Cimarron at a glance:Custom Cimarron at a glance:Custom Cimarron at a glance: 

• 3 Bedrooms, 4 Bathrooms  

• First floor: 2,016 sq. ft.  

• Second floor: 1,178 sq. ft.  

• Garage: 988sq. ft.  
 

Custom features at a glance:Custom features at a glance:Custom features at a glance:Custom features at a glance: 

• Redesigned kitchen 

• Custom loft  

• Three-car garage (With a 620 sq. ft. bonus room above the  

  garage.) 

• Mud room  

• Basement media/play room and kitchen 

• Redesigned master bedroom. 

• Four-seasons enclosed porch 

 

If you're searching for the perfect log home design for your needs, 

let Lincoln Logs show you how we can design the home you are 

dreaming of. Give us a call today and see how easy and affordable  

a fully customized Lincoln Logs home can be. 
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Antique Business Opportunity in the  

Heart of Downtown Prescott 

All inventory with the exception of consigned items, is included.  
Interior shop is approximately 1300 square feet with additional  

outdoor courtyard. MLS#926581 

help for buyers 

Are you a first-time homebuyer eager to get into the  
market? Here are steps to take to help you decide whether 
you're ready to take the plunge. 
 
1. Check the selling prices of comparable homes in 
your area. Web sites like Zillow and 
Homegain can give you a general idea 
of what you should expect to pay. You 
can also do a quick search of actual 
MLS listings in your area on a number 
of Web sites, including the National   
Association of Realtors.  
 
2. Talk to several mortgage  
lenders to get an idea of what  
your monthly mortgage payments 
would be if you bought today. 
 
3. Find out what your total monthly 
housing cost would be, including taxes and home-
owners insurance. In some areas, what you'll pay for 
your taxes and insurance escrow can almost double your 
mortgage payment. According to the Insurance Informa-
tion Institute, the average yearly premium can range from 
$477 a year in Utah to $1,372 a year for unlucky Texans. 
To get an idea of what you'll pay in insurance, pick a  
property in the area where you want to live and make a 
call to a local insurance agent for an estimate. You won't 
be obligated to get the insurance, but you'll have a good 
idea of what you'll pay if you do buy.  

7 must-do's for the first-time homebuyer  
By Claes Bell • Bankrate.com 

  For an idea of what you'll pay in taxes, Zillow publishes 
property-tax information for homes all over the country. 
Just remember that exemptions and the intricacies of local 
tax law (like Florida's Save Our Homes value cap) can  
create differences between what a homeowner is currently 

 paying and what you can expect to  
 pay as a new homeowner. 
 
  4. Find out how much you'll likely 
  pay in closing costs. The upfront  
  cost of settling on your home  
  shouldn't be overlooked. Closing costs 
  include origination fees charged by 
  the lender, title and settlement fees,  
  taxes and prepaid items like home  
  owners insurance or homeowners'  
  association fees. You can see what  
  closing costs average in your state by  
  looking at Bankrate.com's annual 

closing cost survey.  
 
5. Look at your budget and determine how a house 
fits into it. Fannie Mae recommends that buyers spend no 
more than 28 percent of their income on housing costs. Go 
much past 30 percent and you risk becoming house poor. 
 
6. Talk to a reputable Realtor in your area about the 
real estate climate. Do they believe prices will continue 
falling or do they think your area has hit bottom or will  
rise soon? 


